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Legal Disclaimer 
Copyright © All rights reserved worldwide. 

 

YOUR RIGHTS: This book is restricted to your personal use only. It does not come with any 
other rights. 

 
LEGAL DISCLAIMER: This book is protected by international copyright law and may not be 

copied, reproduced, given away, or used to create derivative works without the publisher’s 

expressed permission. The publisher retains full copyrights to this book. 
 

The author has made every reasonable effort to be as accurate and complete as possible in 
the creation of this book and to ensure that the information provided is free from errors; 

however, the author/publisher/ reseller assumes no responsibility for errors, omissions, or 

contrary interpretation of the subject matter herein and does not warrant or represent at 
any time that the contents within are accurate due to the rapidly changing nature of the 

Internet. Any perceived slights of specific persons, peoples, or organizations are 
unintentional. 

 

The purpose of this book is to educate and there are no guarantees of income, sales or 
results implied. The publisher/author/reseller can therefore not be held accountable for any 

poor results you may attain when implementing the techniques or when following any 

guidelines set out for you in this book. 
 

Any product, website, and company names mentioned in this report are the trademarks or 
copyright properties of their respective owners. The author/publisher/reseller are not 

associated or affiliated with them in any way. Nor does the referred product, website and 

company names sponsor, endorse or approve this product. 
 

COMPENSATION DISCLOSURE: Per the FTC’s recent policy update that requests we be 
transparent about any and all affiliate relations we may have in this guide, you the visitor or 

customer, should assume that any and all links in this guide are affiliate links. If you utilize 

these links and visit the resulting site, a cookie may be set in your web browser that will 
cause us to receive compensation if you make a purchase. Unless otherwise expressly 

stated, you should assume that the links contained in this book may be affiliate links and 

either the author/publisher/reseller will earn commission if you click on them and buy the 
product/service mentioned in this book However, the author/publisher/reseller disclaim any 

liability that may result from your involvement with any such websites/products. You should 
perform due diligence before buying mentioned products or services. 

This constitutes the entire license agreement. Any disputes or terms not discussed in this 

agreement are at the sole discretion of the publisher. 
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Welcome 
 

My name is Garry Baker,  
 

 
 

I am the author of this report and creator of 
30MinuteMarketing.net. 
 
I am a husband and father of two boys ages, 11 and 2. 
 

I wrote this report to show you how using simple questions and 
answers is all you need to do to start making affiliate sales. 
 

This big wild world of affiliate marketing is and can be challenging 

to get a started. 
 
With this report and with 30MinuteMarketing.net I want to bring 
you real actionable ways of getting the products you promote and 

later down the road products you create in front of as many 

people and their eyeballs as you can in the shortest and quickest 
amount of time. 
 

https://30minutemarketing.net/
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Hey you got 30 minutes a day to change your life, right? 
 
So, I challenge you find a timer and find out just how much time 
you really have to get things done.  
 

And before you say I don’t have a timer let me show you one that 
you can use and is always ready to start whenever you are ready 
get to work: 

 
So set your timer and set yourself to the task at hand!  
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How To Use This Report  
To get the most out of this report follow the steps below:  

Step #1 

Read this report. 

Step #2 

Take Action on what you read! 
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Module 1 - You Have a Problem to 

Solve 
 

It is a simple fact, content is King! 

 
“Content is King. In the long run, advertising is promising. An advantage of 

interactive advertising is that an initial message needs only to attract 
attention rather than convey much information. A user can click on the ad 

to get additional information-and an advertiser can measure whether 
people are doing so. Those who succeed will propel the Internet forward as 

a marketplace of ideas, experiences, and products-a marketplace of 
content.” -- Essay by Bill Gates 1996 

 

It is time that you start thinking of content like a magnet.  
 
Every piece of content you create is going to be used to attract 
search engines, social media Likes and Shares and, ultimately, 
visitors. 

 
Without this content, you’re not going to attract a thing. 
 
Of course, content is expensive and time consuming to make. 
 

But here is the rub, it takes time to think of topics, research 
them, and write long, quality articles complete with other forms 
of media like videos and pictures. 

 
Here you will learn the easiest ways to create content without 

wanting to pull your hair out over the obscene amounts of time 
and money it usually takes to create great content! 
 

https://30minutemarketing.net/
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If there is one thing that I wished that I had done differently 
when I first started with affiliate marketing… 
 
It would have been to think through my content and how to use it 
to get my offers in front of people and capture the leads before 

they clicked through to my affiliate offer. 
 
Great news, you are ahead of the game because you have taken 
a great first step and are thinking this thing through.  

 
So let’s look at the problems we need to solve and then solve 
them. 
 
The following is a list of your problems and how they will be 

addressed in each Module. 
 
In Module 2 – 
In this module, we will take a look at the elements which will 
make your all this and more. Your quiz must be an engaging, 

successful experience.  
 
In Module 3 - 
Quizzes with simple reports at the end are great content. Also 

coming up with questions and answers is challenging as well, so 
we will cover the best places to find these and get them done as 
quick as possible. 
 
In Module 4 – 

Your quiz will need a report or assessment at the end of each 
quiz. This will also double as the landing or squeeze page for your 
affiliate offer link.  

https://30minutemarketing.net/
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In Module 5 –  
Time to build a quiz, so that is what we will do. 
 
In Module 6 – 

We will look at Free Traffic using Facebook, this will work but it 
will take more time and sometimes Time = Money. 
 
In Module 7 –  

In this module, we are going to venture in to the realm of Paid 
Traffic using Facebook Ads.  
 
In Module 8 –  
You do not, I repeat do not want to miss out on collecting leads 

and being able to do follow ups. In this module, we will look at 
collecting leads, specifically email addresses and talk about 
autoresponder to see how that all works. 
 
In Module 9 –  

Not all Niches are created equal, A quiz is not a just a quiz needs 
and you need to come up with a new name, or a new way to 
“sell” it.  
 

Great you are moving along nicely don’t lose steam keep 
rolling, and besides your timer probably didn’t even run out yet, 
did it? 
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Module 2 – Essential Quiz Elements 
 

There are a few elements that you quiz must have otherwise 
using to gain your customers attention will miss the mark.  

 
Be sure to highlight each one of these elements and use them as 
the framework and foundation for each quiz you build. 
 
Personalization 

Your quiz needs to feel personal to the quiz-taker. They should 
feel that it's designed for them. 
 
Visuals 

Visuals add to the fun, game-like element of a quiz. 

 
A Clear Goal 
Your online quizzes need to lead somewhere or else they’re a 
wasted effort.  

 
Share-ability 
Quizzes MUST be sharable. This is how a quiz goes viral. 
 
Relevance 

The topic of your quiz must be relevant to those who take it.  
 
Multiple Outcomes 
For a quiz to work, there needs to be multiple outcomes. If 

everyone who takes it gets the same result, it's not a 

personalized experience anymore, and it's certainly not very 
interesting. 
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Note that having multiple outcomes is dependent on the main 
goal of your quiz and is not required. For your 1st few quizzes I 
would recommend you keep them simple and a single outcome 

and single report will work. This point was included and covered 
for completeness. 

 
 

Fantastic now you have set the foundation for your quiz, now let’s 

move onto building the Q’s and A’s. 
 

You are one step closer to making those Quick Q&A Commissions 
a reality. 
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Module 3 – Answers and Questions 

“If you’re like most people, you’re looking for a way to skip the learning 

curve and start making money.” 

But first you must set a foundation for which you base you 
affiliate marketing business. 

This means you need content to drive customer to. And as we 
already talked about but worth repeating, "Content is King."  

Why? Because no matter what type of business you are in the 
content you provide to your consumers will be at the core of your 

marketing plan because it is what builds credibility and loyalty. 

Quizzes with reports at the end are great ways to “shortcut” this 
crucial step of building content. 

The building of content is how you start to get to know and 
understand what the problem your product is solving. 

Then Figure out what questions need to be answered to get 

people to want to buy your product. 

The questions and answers must lead to the solution, it has to 
identify the pain points of your prospective customer. 

Your questions and answers do not and should not solve the 
prospective customer’s problem, but lead them to the product in 
your free report. The product will solve the problem. 

https://30minutemarketing.net/
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Making sure to remember that your job is to lead your customer 
to the product as the final solution, will make this process go 
quickly and smoothly. 

So now it is action time.  

You have to write the questions and answers for your quiz. 

But where do you find good questions and answers? 

Never Copy Word For Word Any Questions or Answers, Always Make 
Them Your Own Before Using Them In Your Quiz 

• Start with the product sales page. 
o Bullet points,  

o Watch the sales video 
o Read the sales page and pull questions from the 

Headlines and Subheadlines 
• Go to Amazon  

o Search for books that are similar to the product  

o Read the customer questions & answers 
o Read the reviews (Focus on the 1 and 2 star reviews for 

the missing pieces the questions that didn’t get 
answered) 

• Google  

o FAQ (Frequently Asked Questions) and product name 
o Other people’s product reviews 
o Checklists 
o Other quizzes on the same product 

• YouTube 
o Search for product reviews 

https://30minutemarketing.net/
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• If you purchase or have a review copy this is even better as 
you will know exactly how the product solves the problems 
and the questions and answered can be found within the 
product itself. 

When making your questions and answers always start from the 
back and move towards the front. 

The back being the product, where you want people to end up 
and make a purchase 

So, let’s say you have an offer to dog grooming: 

The back, the end goal, getting someone to bring their dog to 
be groomed 

Working the way to front: 

• Do you have enough time to groom your dog properly? 
• Too many dogs to groom on your own? 

• Tick or Flea problems? 
• Dog have rash, or other medical condition? 
• Kids that maybe delivered allergic reaction but a dog 

groomer can help with different cleaning techniques or 

special shampoo? 

https://30minutemarketing.net/
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The back, the end goal, getting someone that is not feeling as 
healthy as they think they should and you have a supplement you 

are promoting. 

Working the way to front: 

• Are you very easily fatigued? 
• Do you have problems sleeping? 
• Do you run out of energy during the day? 
• Do you have difficulty falling asleep or maintaining sleep 

through the night? 
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Module 4 – The Free Report!  
 

This is Your Big Piece of Content That Provides Real Value! 
 

So now that you have your questions and answers you just need 
to take them and expound on them a bit to build your free report. 
 

The goal here is to provide the quiz taker with an assessment 
based on the answers they provide. 

 
The key is to evaluate their answers and provide valuable and 
actionable content that they can use to make the next decision on 

how they can fix their problem and rid themselves of the pain 
point that lead them to take the quiz in the first place. 
 
When using content such as a quiz the best practice is to have a 
few different ones that way you can test to see which one 

delivers the best results. 
 
Testing the report page style and content is one of the testing 
points. 

 
The best way to go about this as with any content is to provide 
different types and styles of content in the report, the following 
are the three different types of content we will use on the final 
report or assessment page: 

 
1. Video report, and link to download a PDF with affiliate link in 

PDF, and affiliate link to offer on report page  
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2. Long form report, list of possible solutions and link to 
download a PDF with affiliate link in PDF, and affiliate link to 
offer on report page 

3. A quick answer or summary that acts as the assessment of 
the quiz then a link to download report that leads them to a 

monetized step by step download sequence page. 
 

And The Most Important Piece Here is Sending Them To Your Offer! 

 

So now you are probably thinking, “I thought this was the quick 
and easy way to create content!” and “How am I going to write all 
these reports?” 
 
Well that is why we are here together. And actually, we already 

covered it Module 2 when we did the questions and answers. 
 
But let’s dig a bit deeper to create are report and then I will show 
you one the tricks that are hidden in plain site that the GURU’s 
use! 

 
So let’s go back to the product sales page. Hit those bullet points, 
and now go back and take notes on the rest of the sales page and 
the video what problem does the product solve again? This is 

your report, but without giving away the complete solution, again 
that is the job of the product that your prospective customer will 

be buying from you. 
 

Back to Amazon and look for books that are like the product, read 

the FAQ and the reviews again.  
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In the reviews, there will be questions and comments about how 
the book did not address the problem they had, so find the 
answer to those questions and put them in your report.  
 
Just make sure that these answers directly lead the customer to 

the purchase of the product. 
 
Google FAQ around the product and its solution, this time again 
digging a bit deeper. 

 
And if you purchase or have a review copy this is even better as 
you will know exactly how the product solves the problems and 
the questions and answered can be found within the product 
itself.  

 
Now you should have all the answers you need to put into the 
report. 
 
Just use what is in the product to lead them to the product.  

 
Again, remember not to give away the answers contained in the 
product, just reference and refer to the contents of the product to 
sale it on your report page. 

 
The key to this is research.  
 
You have to know you product as good if not better than the 
product creator. And there is only way one to do this, research 

and more research.  
 

https://30minutemarketing.net/


 

 

Quick Q&A Commissions 
How Asking Simple Questions Can Make You Sales  

 

. 

24 

It is just part of the process, if you want to sell a product you 
have to know the product that is just all there is too it. 
 

And now for the big GURU secret! 

 

PLR or Private Label Rights material is one of the best kept 
secrets that is hidden in plain sight there is no doubt about it.  
 

Especially in the Internet Marketing niche. You have probably 

seen, read it, bought, or got it as a bonus. 
 
Sometimes PLR gets a bad rap but it is like all things there is 
good and bad. And when you find good quality PLR it will be a 
huge time saver as well. 

 
Here are some of the best places to find PLR, either free or paid.  
 
Of course paid will typically be the better quality, as you get what 
you pay for.  So, with all things, “Caveat Emptor” or “Buyer 

Beware” and do your research. 
 
Let’s go with the free PLR that is out there, go ahead and open up 
Google and type in “free PLR”, remember most of the time you 

get what you pay for. So it will be free, meaning it didn’t cost you 
money, but it might just cost you time in the long run. Time you 

will have to spend to highly edit it to turn it into good content. 
 

That is not to say you will not or should not edit paid PLR, but the 

time and level of editing will be decrease with a paid product. 
 
 

https://30minutemarketing.net/


 

 

Quick Q&A Commissions 
How Asking Simple Questions Can Make You Sales  

 

. 

25 

 
Here are some good PLR resources that I use: 
 
http://30minutemarketing.net/automatedlistprofits/ 
 

https://30minutemarketing.net/go/plrassassin/ 
 
And of course over at 30MinuteMarketing.net I have blog posts 
and even a product that shows you how you can build your own 

product to use a bonus.  
 
You can get that for free and it covers where and how to use PLR 
in greater depth. 
 

https://30minutemarketing.net/how-to-create-your-own-product-
to-use-as-a-bonus/ 
 
Now that we have covered the three different types, styles and 
formats and how to put the reports together let’s move into a few 

examples of what this will look like. 
 
So go ahead and move on the next Module will you will see how 
to build a quiz and some examples of end of quiz reports and 

content to provide your customer with added value. 
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Module 5 – Building Your Quiz 

You are probably thinking that you will need your own website to 
have great content and do things use a quiz to send potential 

customer to you offers or capture leads, right? 

Well then you are in for some good news. 

I have two options that I am going to show you when it comes to 

building you quizzes, or sometimes you will call them 
assessments or even a survey. 

No matter the name the point of the content remains the same, 
to be engaging and interactive content that will lead customer to 

your offers and products. At the same time you increase the likely 
hood of them enjoying your content to the point they will begin to 
share it with their friends, and ultimate goal is for that content to 
go viral. 

The first option and the new term for your quiz is to go with a 
free service that I am sure you already know, Google, but maybe 

a free tool inside Google Forms that you may not be aware: 

 

Before start to build your quiz using Google Forms you need a 
Google account and be logged in. 
 
The step by step process with screen shots is below, or you can 

watch a quick video by clicking the link below: 

 
How To Create Quiz using Google Forms 

 

https://30minutemarketing.net/
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Step 1: Google Forms 
• Go to Google Forms https://docs.google.com/forms/u/0/ 
• Click on Start a new form 
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Step 2: Setting up the Quiz 
• Name your Quiz 

 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

https://30minutemarketing.net/


 

 

Quick Q&A Commissions 
How Asking Simple Questions Can Make You Sales  

 

. 

29 

Step 3: Your First Question and Answers 
• Click on the Untitled Question 
• Name Your 1st Question 
• Select Multiple Choice 
• Enter your answers, starting with Option 1 

• To enter more answers, click on Add option 
• And continue to add answers as needed  
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Step 4: More Question and Answers 
 

• Click on the + symbol on the right 
• Continue to add questions and answers until finished  
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https://30minutemarketing.net/


 

 

Quick Q&A Commissions 
How Asking Simple Questions Can Make You Sales  

 

. 

33 

Step 5: Settings and Collect Email Addresses 
 

• Click wheel or cog symbol to open ‘Settings’ 
• Under the General tab, tick, select or add checkmark to 

Collect email addresses, Response receipts, and If 

respondent requests it 
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Step 6: Settings and Presentation 
 

• Under the Presentation tab, tick, select or add checkmark to 
Show progress bar 

• Under Confirmation message add in your end of quiz report 

or assessment and put in your affiliate link and/or link to 
download a free PDF report. 
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Step :7 Send and/or Share Quiz 
 

• Click the SEND button 
• Send form will open. Tick, select or add checkmark to Collect 

email addresses. 

• Select the link icon and then Tick, select or add checkmark 
to Shorten URL 

• Share your quiz link by copy/paste or using the provide 
social share icons for Google Plus+, Facebook and Twitter 
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Now your quiz is ready for your quiz takers, your prospects and 
potential customers. To start collecting responses and email 
leads. 

This is an example of what your quiz finished product will look 
like: 
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This is your results page.  

Where you can add a Thank You message and provide the 
assessment based on their answers.  

Remember the content here is about providing good quality 
content but leaving it open ended enough to drive them to 
download the free report and/or follow your affiliate link to the 
product page you are promoting. 

You will have to test this and be creative with what and how 
much information you provide. And what offers or reports you 
link to do create the best conversions. 
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Now you can go back to your Google Form and check the 
responses and more importantly gather the email leads for follow 
up. 

Click on the Responses tab to see quiz taker emails. 

 

 

As you have seen, this free tool from Google will allow you to get 
your questions and answers shared via a survey and will allow 
you to even collect email leads, so you can follow up with your 

free report, either as a PDF or via a clickable link in the email that 

you will send them as a follow up to taking your quiz. 
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Remember as with most free tools though you will see the 
limitations will keep you from growing and expanding to where 
you want to be.  

And you are trading your time vs the money needed to purchase 

the tools you need to grow your business. 

Next, we will look at self-hosted solutions via WordPress or any 
standard HTML website hosting provider. 

WordPress is the go to solution for most all online business, and 
in the Internet Marketing and Affiliate business. It’s ease of use 
and what seems to be and endless supply of both free and paid 
plugins that will do just about any task. 

And you guess it, there are plenty of free quiz plugins for 
WordPress  

Simply search Google for ‘free WordPress quiz plugin’ or go to 

https://wordpress.org/plugins/ and search for ‘free quiz plugins’. 

https://30minutemarketing.net/
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There are also very good paid options for quizzes as well.  

Two that I use Thrive Themes WordPress plugin called Thrive 
Quiz Builder. 

And a more dynamic quiz or decision tree builder called 

LeadsHook. 

Here is a quick look inside Thrive Quiz Builder, just so you can 
have an idea of the type of interfaces you will be dealing with 

when you start to build your quizzes inside WordPress; 
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This is the main dashboard and configuration interface for Thrive 
Quiz builder, as you will notice it is very similar user interface as 
the Google Forms.  

But as a hosted solution will have many more customizable 

options.  

To include connection to your autoresponder for automated email 
lead collection and follow up. 
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This is the default view of the quiz that the quiz taker will see on 
your WordPress hosted webpage. Of course this can be 
customized in much more detail. 

 

 

A view of the questions pages. 
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Here you have the Thrive Quiz Builder results page and button to 
free report, assessment for affiliate links as you see fit. 
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LeadsHook is a cloud based solution that allows you to build very 

in-depth quizzes, as a matter of fact they do not call them 
quizzes at all. They call them decision trees. 

Here is a quick look inside of LeadsHook and a quiz that is 
embedded on a standalone page inside of a WordPress website: 
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From the very first screen upon login, you will see an immeidatie 
difference as this is a complete solution for creating decision 
trees, quizzes and collecting leads.  

As well as many other features for automation and targeting that 
integrates with Facebook and Google and many other platforms. 

It also provides many stats to include the ability to setup and 

configure Cost Per Lead data. 
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The drag and drop decision tree builder in LeadsHook is wide 
open and takes a bit of time to learn. But it has been setup this 
way as to not restrict you on building your quizzes. 

It is a true “pick your own adventure” system that allows you to 

have your customers have many paths and directions based upon 
their answers. 
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In this screen, I am showing at the end of the decision tree inside 
of LeadsHook you can create multiple Results Pages or Reports 
based upon the answers. 

Then the lead collection is automated and connected to your 

autoresponder in the final step. 
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The next 3 screens are just here to show you the view of the quiz 
interface that LeadsHook give the customer.  

Of course, the images and text and buttons are all customizable 
to suite your needs. 
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As you can see from these screenshots that Thrive Quiz Builder 

and LeadsHook, which are both paid version of quiz software will 
give you the most power and flexibility when using quizzes as 
content and lead generation. 

The ability to collect email leads in line with the quiz and then 

connected to your autoresponder as well as deliver a report of full 
of more valuable content will get your customers to Like, Know 
and Trust you much faster and allow you to make many more 

affiliate sales in the process. 
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Module 6 – Facebook and Free Traffic 

Ok so let’s talk about getting your quiz in front of people and 

having them interact with it. 
 

When using free traffic this will start with your personal page, or 
a page you have setup to do business but is a personal profile 
page. 

 
You want to build a Facebook Page as well for your business 
and/or product, but this will be covered in the Facebook and Paid 
Traffic module. 

 
For now, let’s just use a personal profile page to get up and 
running as quick as possible. 
 
Also, this is because the people on Facebook who are you 

potential customers are seeking a way to connect and interact 
with you and other real people. Remember they are on Facebook 
to be social, not buy your stuff.  
 
When people do see products most of them want to see that 

there is a real person behind the marketing hype who cares about 
what customers think and want and need.  
 
This is why celebrities marketing on Social Media is such a big 

business. 
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So, at the end of the day you want to become a celebrity in your 
niche when you are online, you need people to get to Know, Like 
and Trust you. 
 
You want to post you Quiz and then get others to share it. 

You must work on the viral aspect of your content. 
 
If you focus on offering good quality content that doesn’t simply 
push your product in people’s faces, you stand a much better 

chance of getting people to take your quiz and then share it. 
 
In fact, recent polls show that business owners that constantly 
broadcast sales and are full of hype on Facebook end up losing 
fans rather than increasing sales. 

 
Rather than simply broadcast sales pitches to the people following 
you, think of ways to offer your fans genuine, relevant content.  
Your job is to find ways to interact with your prospects and give 
them reasons to WANT to connect with you.  

 
Using quizzes as this type of content will keep them engaged and 
increase your interaction levels. 
 

Stop thinking only about what Facebook can do for your profits 
and start thinking about what you can offer your customers. This 
will give them a more authentic online experience with your 
business and products and will ultimately build trust. 
 

Remember when you are using Facebook for free traffic your goal 
is to get people to interact with your content, your Quiz. 
Posting to Facebook groups is one way to do this as well. 
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But take the time to build up to this and do not just spam post 
your quiz, you should figure out a way to work your quiz into the 
conversation. 
 
Get people to take note and then share it, this should appear to 

be natural or it will not work. 
 
Do a search on groups that fit product niche and then start 
posting questions in the group. 

 
Also at the same time start posting answers to the groups 
questions, build an audience and then start to share your Quiz.  
 
Doing this from your personal account makes it more natural, but 

you also want to make sure that you build a Facebook Page for 
your business and product as well.  
 
And then work this into the mix so people start to recognize and 
interact with your brand. 

 
This moves us into Facebook Paid traffic where we will cover 
setting up your business or products Facebook Page. 

 

  

https://30minutemarketing.net/


 

 

Quick Q&A Commissions 
How Asking Simple Questions Can Make You Sales  

 

. 

58 

 

Module 7 – Facebook and Paid Traffic 
 

First things first, if you do not have a Facebook Fan Page setup 

for your business or product lets go ahead and do that real quick. 
 
If you have never setup a Facebook Fan Page and need a little 
help, I made a quick demo “How To” video at the link below: 
 

Click Here To Watch How To Create a Facebook Fan Page Video 
 

Ok now let’s start the Ad process. You need to start thinking and 
getting an idea for your first Ad. 

 
Here is a great tool you should download and add to your Chrome 
browser that will let you look only at Ads in your Facebook feed. 
 
You can find Turbo Ad Finder at the following link 

https://30minutemarketing.net/go/turbo-ad-finder/ 

 and then you can add it to your Chrome browser. 
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Once you have the Turbo Ad Finder Chrome extension installed 

go back to your Facebook Home page and toggle the Turbo Ad 
Finder to On. And now you will only see Facebook Ads in your 
feed. 
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Before you begin your setup for your Facebook Ad, you need to get 

an idea of what your objective end result is going to be.  
 

This is of utmost importance, you have to focus on the 
demographics. 
 
So, how do you do that? 
 

You will have to take some time and 'Get to Know Your 
Demographics, or Avatar or Customer' is in terms of:  
• male, female  
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• different ages 
• different education levels 
• different income levels 
• do they have kids/do they not have kids 
• what their interests are, and things like that 

 
Because if you don’t really know who you're targeting, then you're 
not necessarily going to get the best quality conversions. That’s 
what we’re aiming for here. We’re not necessarily trying to get ten 

to twenty thousand different likes. 
 
You would much rather have a thousand likes from people who are 
fanatic about the subject matter versus get ten or hundred 
thousand different people.  

 
Check the Resources section of this for further information and 
recommend training on the topic of demographics and niche target 
audience research. 
 

Ok we already started by looking at other Facebook Ads to start 
collecting ideas and Facebook Ads, that "work". They would not be 
in your feed most likely if they didn't. Not to say they are all 
winners but most of them will be.  

 
Once you have an idea of your kind of Ad you like and what you 
want to say on your newly created Facebook Fan Page, or one you 
already had, you are almost ready to start running your Ad. 
 

But we need to slow down and talk about something very very 
important. You do not want to get this wrong.  
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Take this serious we need to talk about the Facebook Can and 
Cannot Rules.  
 
You must pay close attention to this and you want to check back 
with the Facebook Ad Guidelines on a frequent basis. I usually 

check back once or so a month just to see what kind of stuff they’ve 
added or made updates to. 
 
Again, this is important because this tells you what you can do and 

what you want to avoid doing so that you don’t get banned.  
You don’t want to get your Facebook ad account banned otherwise 
you won't be creating any ads at all.  
 
To get to this page, the easiest way to do it is by going to Google 

and by typing in “Facebook Advertising Guidelines.” 
 
Here is a quick look at the current page as of this publication, but 
be sure to go and read it for yourself before you start running 
Facebook Ads. 

 
I have highlighted the Big 2 on the left-hand side and placed arrows 
on the Big 3 in the middle of the page. These are the things you 
must understand and avoid or you will get shutdown. 
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Ok now that we got that boring but must do part out of the way 
and understand the rules. 
 
Let’s talk about Boosting Your Fan Pages posts. This is where you 

are going to start into Facebook Ads, as it is the easiest and least 
amount to learn to get started as quick as possible with Facebook 
Ads. 

 

Now, obviously, you don’t want to boost every single one of your 
post. You only want to boost specific ones that might be able to 
create more engagement.  
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You will have to test it out and make sure you are getting 
responses.  
 
Then when you are, and you’re getting interaction, you will take it 
further and boost that specific status message or better known now 

as your Ad, go ahead and include – pictures as well as a sort of 
long sales copy in the text telling what the image is about, which 
is the product you are promoting.  
 

So, at the very bottom of each post, as seen in the image.  
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When you click on “Boost Post,” this becomes the easiest way to 
promote your post so more people can see them in the news feeds 
and it only costs $5 to get started, with Facebook Ads in this way. 
 

So, this is how you start your test to see whether it is working. You 

will have a “Boost this Post” for a day up to 7 days and that is the 
beginning stages.  
 
Ok let’s take a step back and talk about the fact that you will need 
to pay for this boosting of posts. You obviously need to have your 

payments or PayPal account or your credit card attached before 
you can boost the post and when you’re ready, then you will click 

on “Boost.”  
 

Then if it does well, take it to the next level and use the extra 
targeting and that’s where you will have to move to the next stage 
of building a Business Manager Account.  
 
This is how you will be able to budget and have multiple pages, as 

well as this proves to Facebook that you are serious about 
advertising. 
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You can run Ads from your Personal Page, if you go to Facebook, 
up at the top and at the very top of your ad sidebar, you're going 
to see a little link that says “Create and Ad.” It’s hard to miss. If 

you click on that link, you will be forwarded to this specific page. 
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You will see here this is on my Personal Page, see the red boxes, 
this is different the Business Manager page above. 
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Now at this point we are way beyond the scope of this short report 
on how to use quizzes to get your 1st affiliate sale.  
 
So I will end the “how to” on Paid Facebook traffic and you can 

follow up with further training in the Recommended Resources 
section. 
 
But this is more than enough to get let you dip your toe in the 

Facebook Paid Traffic waters of running Ads. 
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The thing to remember here is to not expect miracles. It takes time 
a lot of patience and a little bit of money to do this right and have 
it work and work well.  
 
So don’t get frustrated boost one post spend $50 bucks and start 

screaming about how paid traffic doesn’t work.  
 
It does work you just have to work at it and target the right 
audience use the right images and the write copy to get people to 

click.  
Then remember that your content must be good, that being your 
Quiz, it has to be great to get people to take your quiz, or interact 
with your content and then move on to the next stage of making a 
purchase from you. 

 
This is all about the journey getting people to Know, Like and Trust 
you and then Buy from you. 
 
It is a marathon not a sprint, slow and steady wins the race, just 

like in the old fable the tortoise and the hare.  
You have to be slow and methodical but then win you have a winner 
pull the trigger and let that pony run! Yeah, I know I switched up 
my metaphors but you get the point… When you have a winner run 

with it. 
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Module 8 – Collecting Your Leads and 

The Follow Up Offer 

Businesses aren't built on first-time visitors.  

Companies like the Coke-a-cola do not make most of their money 
from people drinking just one soda. 

They make money from people who drank a Coke and then 

decided it was good enough that they either want to purchase 
again and again and again.  

If the business had to get a new customer every time in order to 
get paid, they'd all have gone under by now. 

Yet many people approach their business that way. Instead of 
focusing on repeat visitors, they focus on optimizing for search 
engines so they get more new customers.  

At the end of the day, however, the famous and successful blogs 
like Huffington Post or TechCrunch ultimately still get most of 
their traffic from repeat visitors. Yes, search engines love them, 
but their businesses would be a fraction of what they are today if 

they didn't have great content. 

No matter whether using Free FB traffic or Paid FB traffic best 
way is to bridge between FB post or ad and affiliate offer.  
 

Also used to capture email addresses autoresponder and email 
follow-ups via Quiz software paid has this function built in.  
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You will need to be a bit more creative with free quiz software 
that is not hosted. 
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Module 9 – Not all Niches are Created 

Equal 
 

Not all Niches are created equal, in some niches a a quiz is not a 

what people want to see. The word quiz may not be impactful 
enough to get people to engage. 
 
In a recent email from Nik at LeadsHook, with the Subject: Garry, 

this one thing almost always converts. 
 
He wrote, “I'm seeing too many decision trees where people are 
calling their decision trees a QUIZ. Nothing wrong with that... I'm 
sure it's easy! Take this quiz and discover yadda yadda yadda... 

But, please see the 'preframing' of the word "quiz".” 
 

His point and what I want to get across to you as well is, the 
simple fact that not all niches are created equal. 
 

Quizzes are used for fun and trivia.  Things like... "Which Star 
Wars Character Am I?" 
 
So when you are using a quiz as content and trying to attract and 

generate leads for something some will considers as a bit more 
serious, then you want make sure you are setting the stage for 
what your content is going to deliver. 
 

And get away from the “quiz” fun and light, not serious angle.  

 
You are creating content that is decision tree, which will be 
leading your customer to a product that they need to solve their 
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pain points, so why limit yourself to the word, 'quiz'? 
 
You have to think outside the box here and find another word for 
quiz and then test that word. 
 

Maybe an assessment, a score, a diagnosis, an analysis or maybe 
an audit! 
 
Each one of these words has a reference of value in your lead and 

prospects mind. 
 
A health assessment vs a health quiz. 
 
Give this a try, as with all things, implement a new angle and 

then test, test and test some more and see what works for you. 
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Conclusion – Tying it All Together 
 
In Module 1, we talked about attracting visitors and turning 
them into customers. Remember content is like a magnet use it 

to bring in the people and then convert them customers. 
 
In Module 2, we looked at the elements which make your quiz 
and engaging and successful experience which will make your 
quiz more relevant and shareable. This will increase your quiz 

conversion rate and that equals more commissions. 
 

In Module 3, we went over the challenge of is creating the 
content and building good content. And how you will never get 
away from needing content to drive customer to your affiliate 

offers. And how Quizzes with simple reports at the end are great 
content.  
 
In Module 4, we discussed building a report or assessment at 

the end of each quiz. And uncovered a few some secrets that the 
experts do when creating reports. We also covered the different 
types and styles of content to use on the "report" page.  
 
In Module 5, we built the quizzes and talked about saving time 

and money when and where it makes sense. This is and always 
will be a trade off when running your business. So evaluate what 
makes sense for you and what is more valuable your time setting 
up and figuring out ways to use a free tool with its limitations or 
spending the money on the tool that does exactly what you need 

it do. 
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In Module 6, we started with Free Traffic using Facebook, this 
will work but it will take more time and sometimes Time = 
Money. So it just depends on your and your businesses budget. 
But we looked at your options. 

In Module 7, we moved into the realm of Paid Traffic using 
Facebook Ads. And how this is the only true way to scale up and 
start making money, and how this is what truly successful 
business do and it is important to not be intimidated by having to 
spend money to make money.  

 
In Module 8, we went over the importance of not missing out on 
collecting leads and being able to do follow ups.  
 

In Module 9, it was identified that not all Niches are created 

equal, A quiz is not a just a quiz needs and you need to come up 
with a new name, or a new way to “sell” it.  
 

Recommended Resources 
 
Web Hosting 
 
Hostgator 
Bluehost 
 
Autoresponder 
 
Aweber 
 
Quiz or Decision Tree Software 

https://30minutemarketing.net/
https://30minutemarketing.net/go/bluehost/
https://30minutemarketing.net/go/bluehost/
http://aweber.com/?483040
http://aweber.com/?483040
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Thrive Quiz Builder 
LeadsHook 
 
Link to the Upsell in Case You Missed it or Changed Your Mind 
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Special Offers 
 

 

 
  

https://30minutemarketing.net/
https://membershipcommand.com/sales/wpc/7q4bkrn/silver.html
https://membershipcommand.com/sales/apc/7q4bkrn/silver.html
https://membershipcommand.com/sales/mmc/7q4bkrn/silver.html
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Thank You 
Ok you have made it to the end of this report, but not the end of your 
journey. 
 
I want to thank you and encourage you to take action on the things you 
have learned in this report. 
 
I truly believe the methods in this report and I use this method in my own 
business.  
 
And remember I am here to help you whenever I can, please contact me 
with comments, questions or just to chat about your business and your 
journey. 
 
Be sure to join Facebook group 30 Minute Marketing Exclusive Members 
Only  
 
Thank you, 

 
 
Garry Baker 
garry@30minutemarketing.net 

https://30minutemarketing.net/
https://www.facebook.com/groups/1998837913696105/
https://www.facebook.com/groups/1998837913696105/
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